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) TradeDoubler

Market like you mean it





 TradeDoubler Job Description

Job Title: Sales Manager (td Search)
Location: Munich
Reporting to: Head of International Sales

Overview
The TradeDoubler Group is looking for a dynamic individual to work within td  Search delivering business in paid and natural search management for the German market.
About TradeDoubler

TradeDoubler is an international digital marketing company offering a range of performance-based marketing solutions. TradeDoubler's products and services provide companies with the tools and expertise to drive results online whether they are looking to generate sales, leads or traffic or drive brand awareness. Headquartered in Stockholm, Sweden, the company boasts a unique global reach spanning 18 countries in Europe. With a breadth of expertise across multiple industry sectors and a network of more than 128,000 website publishers, TradeDoubler helps deliver results for over 1,700 advertisers including a mix of local and international companies such as Apple Store, Dell, TeliaSonera and Kelkoo. TradeDoubler is listed on Nasdaq OMX Stockholm Exchange. Please visit www.tradedoubler.com for further information.
td Search is TradeDoubler’s search marketing business, specialising in international paid search management (PPC) and Search Engine Optimisation (SEO). Founded as the Search Works in 1999, acquired by TradeDoubler in 2007 and rebranded td Search in 2009, td Search has a long heritage and an impressive client base.
Main Responsibilities
Tasks will include (but are not limited to):
· Sell TradeDoubler’s search marketing products (SEO and PPC Management) to companies in the German market

· To deliver against agreed revenue and profit targets 
· Develop strong new prospect and client relationships

· Develop leads from existing td affiliate and display clients and from prospecting 
· Develop expert knowledge in SEO and PPC
· Support search functions in other markets in sales development 

· Work on integrated pitches with the International sales team

· Ensure that deals sold are deliverable and a structure for this is agreed with the international and local teams.

Personal Profile 

The ideal candidate will be able to demonstrate excellence in digital sales

 

· Excellent communication skills

· Good at managing multiple projects at the same time
· Manages ambiguity well

· Strong personal drive
· A passion for and curiosity about digital business
Essential Skills

· Fluent in German and English

· Skilled in the creation of RFP responses and pitch documents / presentations
· Proven sales ability, preferably in online marketing
· Highly developed PowerPoint, Excel, and Word skills

· Highly numerate

· Confident communicator with excellent presentation skills
· Commercially astute and aware

· Ability to work alone and unsupervised

· Network and build internal relationships within TradeDoubler
Desirable Skills
· Client side experience of digital marketing services
· Capable of preparing varied business models for clients
· Knowledge of search engine marketing (SEO and PPC)

· Experience of combining search with other forms of digital marketing

· Degree Qualified
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